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Bharti Airtel’s decision to shut down Wynk Music (Wynk), India’s third-largest music OTT 

platform in terms of active users, could accelerate the movement of Spotify (market leader) 

and JioSaavn (second largest) to a paid-subscription business model. Currently, the three 

market leaders are the only pure-play music OTT platforms offering free streaming services, 

as the rest of the players have already moved to a completely paywall-driven business model. 

While these developments could have an adverse impact on music labels like Saregama in the 

near term due to loss of minimum guarantee revenue, from a medium- to long-term 

perspective they could immensely benefit from a sharp improvement in monetisation of end-

consumers. This is because music labels on average earn significantly higher yields per stream 

from paid music streaming consumers compared to free streaming consumers. To better 

factor in the development we lower our near-term music licensing revenue estimates for 

Saregama by ~1.5% and marginally raise revenue estimates over the medium to long term. 

We maintain ‘BUY’ with a revised DCF-driven TP of INR 580 (implied Sep’26 PER of 40x). 

 Reduced competitive intensity can accelerate industry transition to paid subscriptions: 

Music OTT platforms Amazon Music, Apple Music, Gaana, Hungama and Resso offer only 

paid music content access to consumers. However, market leaders Spotify, JioSaavn and 

Wynk, who together account for ~85% of the active users (refer exhibit 1) in the 

industry, allow free streaming of content available on their platform in lieu of intermitent 

advertisements being shown to end-consumers, in their quest to support consumer habit 

creation as well as to gain market share. But this strategy leads to sub-optimal revenues 

for the platforms, as they miss out on paid-subscription revenue, in turn leading to 

significant operating losses. The shutdown of Wynk may not only reduce competitive 

pressures on Spotify and JioSaavn but could also accelerate their movement to a 

completely subscription-based business model. 

 Near-term pain but long-term gain: Wynk’s shutdown could mean complete revenue loss 

from the platform for music labels like Saregama in 2HFY25, in our opinion. That said, 

there exists a possibility that consumers may migrate to competitive platforms, thereby 

partly offsetting this revenue loss. On the other hand, if the remaining two market leaders 

were to transition to a paid subscription driven business model, it will lead to music labels 

moving away from the concept of minimum guarantees and overflows. Instead, the labels 

would start earning part of the subscription revenue collected by music OTTs basis their 

content usage share. Historically, it has been observed that the average yields per stream 

for music labels are far better in subscription revenue compared to INR 0.1 per stream 

that they earn in the free streaming model. In fact, the yields are so high that they are 

more than able to offset the negative impact of not all free streaming consumers 

transitioning to paid subscriptions. 

 Reiterate BUY with revised TP of INR 580: We moderate our Consol. Revenue/EBIT/EPS 

growth estimates in FY25/26 to factor in the near-term impact of Wynk closure. However, 

our long-term estimates have been raised to factor in the benefits of music OTT industry 

Financial Summary  (INR mn) 
Y/E March FY23A FY24A FY25E FY26E FY27E 

Net Sales 7,366 8,030 9,632 11,647 14,023 

Sales Growth (%) 27.8 9.0 20.0 20.9 20.4 

EBITDA 2,210 2,466 2,883 3,705 4,622 

EBITDA Margin (%) 30.0 30.7 29.9 31.8 33.0 

Adjusted Net Profit 1,853 1,976 1,925 2,478 3,121 

Diluted EPS (INR) 9.6 10.2 10.0 12.8 16.2 

Diluted EPS Growth (%) 14.2 6.6 -2.6 28.7 26.0 

ROIC (%) 32.6 23.0 19.1 20.9 23.5 

ROE (%) 13.6 14.1 12.6 14.9 17.1 

P/E (x) 54.3 50.9 52.3 40.6 32.2 

P/B (x) 7.5 6.9 6.4 5.8 5.2 

EV/EBITDA (x) 42.2 38.2 33.6 26.1 20.9 

Dividend Yield (%) 0.6 0.8 0.8 1.0 1.2 

Source: Company data, JM Financial. Note: Valuations as of 30/Aug/2024 
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Recommendation and Price Target 

Current Reco. BUY 

Previous Reco. BUY  

Current Price Target (12M) 580 

Upside/(Downside) 14.1% 

Previous Price Target 550 

Change 5.5% 

 

Key Data – SARE IN  

Current Market Price INR508 

Market cap (bn) INR98.0/US$1.2 

Free Float 40% 

Shares in issue (mn) 192.8 

Diluted share (mn) 192.8 

3-mon avg daily val (mn) INR297.4/US$3.5 

52-week range 581/310 

Sensex/Nifty 82,366/25,236 

INR/US$ 83.9  

 

Price Performance 
% 1M 6M 12M 

Absolute -9.2 26.3 32.9 

Relative* -10.7 13.2 5.5 

* To the BSE Sensex 
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transitioning to paid subscriptions. Overall, we expect Saregama’s Music Licensing 

(including Artist Management) revenue to expand at a CAGR of 22% over FY24-27E, 

which we believe is conservative, as the management is guiding for 23% CAGR during 

this period without factoring in the transition benefits. At a Consol. revenue level, we are 

estimating growth of 20% over the next 3 years vs. the management’s guidance of 25-

26%. While new content cost is likely to depress near-term margins, we expect 

meaningful expansion over the medium term. We retain ‘BUY’ on Saregama with a 

revised DCF-driven (WACC of 12% and Tg of 5%) Sep’25 TP of INR 580 vs. INR 550 

earlier (implied PER on TP of 40x vs. 38x earlier).  

 Wynk is the third-largest music OTT platform in India, with ~22% market share within active users in Jul’24 Exhibit 1.

Active users  Jul-23 Aug-23 Sep-23 Oct-23 Nov-23 Dec-23 Jan-24 Feb-24 Mar-24 Apr-24 May-24 Jun-24 Jul-24 

Spotify 36.0% 37.1% 39.1% 39.1% 40.2% 39.1% 38.5% 40.3% 41.6% 41.6% 42.3% 42.5% 43.5% 

JioSaavn 24.3% 24.5% 23.7% 23.8% 23.4% 25.0% 25.6% 25.1% 24.6% 24.9% 24.7% 24.7% 25.1% 

Wynk 22.8% 23.0% 22.6% 22.6% 22.6% 23.2% 23.9% 23.8% 23.2% 22.2% 22.7% 21.9% 22.4% 

Amazon Music  6.2% 6.3% 6.5% 6.3% 6.3% 6.0% 6.0% 5.2% 5.4% 5.6% 4.9% 5.5% 5.1% 

Gaana  4.9% 4.3% 4.2% 4.8% 4.2% 3.9% 3.5% 3.6% 3.1% 3.7% 3.5% 3.5% 3.2% 

Resso 5.2% 4.2% 3.4% 3.0% 2.8% 2.3% 1.8% 1.2% 1.0% 0.8% 0.7% 0.6% 0.5% 

Hungama  0.5% 0.6% 0.5% 0.5% 0.5% 0.5% 0.7% 0.9% 1.0% 1.1% 1.1% 1.3% 0.2% 

Total  100% 100% 100% 100% 100% 100% 100% 100% 100% 100% 100% 100% 100% 

Source: Data.ai, JM Financial. Note: Above figures are aggregate of Android and ios users. 

 Analysis of Spotify India LLP and Airtel Digital Ltd. where respective music OTT Exhibit 2.
platforms reside suggests significant losses at operating profit level  

Particulars (in INR mn) FY20 FY21 FY22 FY23 

Spotify India LLP 
    

Revenue 161 396 901 1,669 

EBITDA -1,560 -1,776 -4,600 -3,377 

Airtel Digital Ltd. 
    

Revenue 5,466 5,533 7,169 na 

EBITDA -609 -1,366 24 na 

Source: Tracxn, VCC Edge, JM Financial. Note: Airtel Digital Ltd. includes Airtel Thanks, Wynk and Xstream. As per media reports, revenue 
for Wynk on a standalone basis in FY23 was ~INR 2.5-3bn.  

 

Different types of music licensing contracts 

Music labels typically enter into content licensing contracts of 1-2 years with third-party 

digital licensors such as music OTT apps and short video format apps. Such short-duration 

contracts safeguard the economic interests of the music labels in case of unforeseen events 

and also allow the label to renegotiate the deal with better terms given the strong growth 

trends. Broadly, there are three types of contracts: 1) variable deals with minimum guarantee, 

2) fixed fee deals and 3) subscription revenue sharing deals.  

In the first type of contract, music licensors agree to pay music labels INR 0.1 every time one 

of its free users streams the latter’s music content. Music labels such as Saregama also tend 

to get a guaranteed fixed fee component in lieu of licensing their content irrespective of the 

actual times the content IP of licensee is used. Moreover, if the total per stream revenue 

during a contracted period exceeds the minimum guaranteed amount paid, the music labels 

are entitled to being paid an amount over and above the minimum guarantee. This amount is 

commonly referred to as overflows.  

Fixed fee deals, as the name suggests, are very straightforward contracts with tenure of 

licence and fees decided at the very outset. Contracts with digital streaming apps are typically 

variable in nature; short form video format players typically prefer the latter.  

In subscription revenue sharing deals, the music label is entitled to a certain share of the 

revenue earned by the licensor from end-consumers of music. Revenue sharing percentage is 

decided basis the streaming market share of the music label amongst all songs streamed by 

https://economictimes.indiatimes.com/industry/media/entertainment/airtel-to-shut-down-wynk-music-offer-apple-music-to-users/articleshow/112845937.cms?from=mdr
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paid consumers during a particular period. For example, if a music OTT app is charging INR 

100 per month for paid subscription, it would distribute half of the total subscription amount 

collected, i.e., INR 50 (in this example) amongst various music labels, basis the respective 

streaming market share of the music labels in that month. 

Factors that go into contract negotiations include the size and quality of the catalogue. While 

Saregama’s largely retro content provides scale advantage, investments in fresh content, 

which is considered superior quality due to higher monetisation potential, can likely give it an 

edge during contract negotiations. 

 Types of music licensing contracts with third-party distributors Exhibit 3.
Platforms Monetisation Note 

Audio OTT - Without Subscription INR 0.1 per stream  1-2 year minimum guarantee 

contracts  

 Amount collected up-front 
 Provision for overflows 

Audio OTT – Subscription 
Proportionate share of subscription 

revenue based on user usage share 

YouTube 
Advertising revenue shared in 55 : 45 

ratio between Music label and YouTube 
 

Small format video platforms 1-2 years fixed-fee licenses  

Video OTT (excl. YouTube) 
Fixed fee licenses with Program 

Producers 
 

Television Channels 1-2 years fixed-fee licenses  

Brands Customised licenses  

Public places (events, shows, 

parties, commercial premises like 

hotels, pubs, shops, malls etc.)  

Public Performance Licensing (PPL)  

Society 

 Revenue shared equally between 

music label and Lyricist / 

Composer 

Source: Company, JM Financial 

 

Why Music OTT subscriptions could be a key growth driver for music label revenues? 

According to EY FICCI, 185mn people in India streamed music online in 2023 on a monthly 

basis, while there were only about 7.5mn paid streaming subscriptions (~4.1% of the total 

streaming app user base). The numbers are low even though paid subscriptions generally get 

sold as a bundled package with telco data packs (e.g., Wynk and JioSaavn) and other forms 

of digital services (e.g., Amazon Prime). While insignificant currently, paid subscriptions base 

is expected to be 2-2.5x its current volume in 3 years (15mn) and 4-5x in 5 years (35mn-

40mn). We do note that the audio OTT industry is ripe for consolidation as there are already 

around 15 domestic and international players. Moreover, the growing focus of private 

investors on profitability could force audio OTT platforms to limit free streaming access for 

their consumers. We see significant upside potential to paid subscriptions growth if any of 

these two scenarios were to play out. This, in turn, could lead to a sharp increase in revenue 

for music labels as our analysis suggests that each paid subscriber generates meaningfully 

more revenue compared to a free streamer.  

 Comparison of revenue generation potential for music Exhibit 4.
labels from a free streaming and paid subscription consumer  

Particulars 
 

Assumed no. of monthly streams per consumer (A) 100 

Assumed Saregama's streaming share for the consumer (B) 25% 

Saregama's number of streams (C=A*B) 25 

Revenue potential from free music streaming for Saregama 
 

Yield per stream in INR (D) 0.1 

Saregama's revenue (E=C*D) 2.5 

Revenue potential from paid music streaming for Saregama 
 

Assumed monthly subscription fees per consumer in INR (F) 50 

Max. revenue shared by OTT platform with music labels (G) 50% 

Saregama's revenue from the consumer in INR (H=F*G*B) 6.25 

Yield per stream in INR (I=H/C) 0.25 

Paid versus free revenue for Saregama 
 

Revenue (J=H/E) 2.5x 

Yield per stream (K=I/D) 2.5x 

Source: Company, JM Financial 

 Sensitivity analysis of potential revenue that a music label Exhibit 5.
can generate per month from a paid subscription 

  Monthly subscription fee charged by Music OTT’s (INR) 
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30% 3.8 7.5 11.3 15.0 

35% 4.4 8.8 13.1 17.5 

40% 5.0 10.0 15.0 20.0 

45% 5.6 11.3 16.9 22.5 

50% 6.3 12.5 18.8 25.0 

 

Source: Company, JM Financial 
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We expect recorded music industry revenue mix in India to eventually move towards 

subscription streaming inline global trends 

While, globally, a large proportion of recorded music industry revenue is generated through 

paid subscriptions, the Indian market is primarily dependent on advertising revenue. This is 

because pure-play music OTT platforms in India, especially the market leaders, continue to 

provide free streaming services to local consumers in the hope of habit creation and market 

share gains. The ongoing consolidation trends and growing focus on sustainable profitability, 

will eventually lead to platforms pushing end-consumers towards paid subscriptions, in our 

opinion. 

 Indian recorded music revenue by segment (CY23) Exhibit 6.

 
Source: EY FICCI Report, JM Financial. Note: We note that India's subscription revenue is inflated due 
to bundled services on Music OTT Platforms such Wynk, JioSaavn, Amazon Music.  

 Global recorded music revenue by segment (CY23) Exhibit 7.

 
Source: IFPI, JM Financial 
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Saregama: Revenue drivers and management guidance 

 Saregama: Release-year-wise breakup of FY24 Count of Exhibit 8.
songs and Revenue 

 
Source: Company, JM Financial 

 The company plans to invest ~INR 10bn in new music Exhibit 9.
content over the next 3-3.5 years 

 
Source: Company, JM Financial 

 

 P&L impact of new music content investment Exhibit 10.

 
Source: Company 

 

 Company guidance for the next 3 years Exhibit 11.

 
Source: Company 

14% 

33% 

22% 

19% 

24% 

20% 

24% 

25% 

16% 
3% 

Count of songs Revenue

2021-2024 2001-2020 1981-2000 1961-1980 Till 1960

 324  
 151   195  

 1,095  
 1,192  

 1,949  

FY19 FY20 FY21 FY22 FY23 FY24 FY25E FY26E FY27E

Investment in New Content (INR mn) 

~10,000mn 
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Maintain BUY; TP increased to INR 580 

 What has changed in our forecast and assumptions? Exhibit 12.

  Old New Change 

All numbers are in INR mn FY25E FY26E FY27E FY25E FY26E FY27E FY25E FY26E FY27E 

Revenue 9,711 11,744 13,956 9,632 11,647 14,023 -0.8% -0.8% 0.5% 

Change YoY 20.9% 20.9% 18.8% 20.0% 20.9% 20.4% -98bps -1bps 155bps 

EBIT 2,350 3,095 3,852 2,312 3,048 3,884 -1.6% -1.5% 0.8% 

EBIT margin 24.2% 26.4% 27.6% 24.0% 26.2% 27.7% -20bps -18bps 10bps 

PAT 1,953 2,513 3,099 1,924 2,477 3,120 -1.5% -1.4% 0.7% 

Diluted EPS (INR) 10.13 13.04 16.07 9.98 12.85 16.19 -1.4% -1.4% 0.7% 

Source: JM Financial 

 

Key Risks 

 Key Upside risk: 1) Faster-than-expected audio OTT subscriptions growth. 2) Maturity of 

short format video apps leading variable licensing deals for music labels.  

 Key downside risk: 1) Irrational rise in competitive intensity inflates new content cost. 2) 

Need for incremental investments to support Carvaan/TV & Films businesses. 3) Industry 

consolidation. 4) Revenue losses to piracy. 5) Slower-than-expected digital penetration.  

 

 NTM PER Chart – 1 year Exhibit 13.

 
Source: Company, JM Financial, Bloomberg 

 NTM PER Chart – 5 year Exhibit 14.

 
Source: Company, JM Financial, Bloomberg 
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Financial Tables (Consolidated) 

Income Statement   (INR mn) 

Y/E March FY23A FY24A FY25E FY26E FY27E 

Net Sales 7,366 8,030 9,632 11,647 14,023 

Sales Growth 27.8% 9.0% 20.0% 20.9% 20.4% 

Other Operating Income 0 0 0 0 0 

Total Revenue 7,366 8,030 9,632 11,647 14,023 

Cost of Goods Sold/Op. Exp 2,250 2,320 2,938 3,494 4,207 

Personnel Cost 750 932 1,137 1,307 1,503 

Other Expenses 2,156 2,313 2,675 3,142 3,691 

EBITDA 2,210 2,466 2,883 3,705 4,622 

EBITDA Margin 30.0% 30.7% 29.9% 31.8% 33.0% 

EBITDA Growth 11.1% 11.6% 16.9% 28.5% 24.8% 

Depn. & Amort. 208 362 571 656 738 

EBIT 2,002 2,104 2,312 3,048 3,884 

Other Income 536 637 275 277 301 

Finance Cost 57 32 14 14 14 

PBT before Excep. & Forex 2,481 2,708 2,573 3,312 4,172 

Excep. & Forex Inc./Loss(-) 0 0 0 0 0 

PBT 2,481 2,708 2,573 3,312 4,172 

Taxes 630 732 648 835 1,051 

Extraordinary Inc./Loss(-) 0 0 0 0 0 

Assoc. Profit/Min. Int.(-) -3 0 0 0 -1 

Reported Net Profit 1,853 1,976 1,925 2,478 3,121 

Adjusted Net Profit 1,853 1,976 1,925 2,478 3,121 

Net Margin 25.2% 24.6% 20.0% 21.3% 22.3% 

Diluted Share Cap. (mn) 192.8 192.8 192.8 192.8 192.8 

Diluted EPS (INR) 9.6 10.2 10.0 12.8 16.2 

Diluted EPS Growth 14.2% 6.6% -2.6% 28.7% 26.0% 

Total Dividend + Tax  578    771   770   991    1,248 

Dividend Per Share (INR)   3.0   4.0   4.0     5.1   6.5 

 Source: Company, JM Financial 

Cash Flow Statement                                                     (INR mn) 

Y/E March FY23A FY24A FY25E FY26E FY27E 

Profit before Tax 2,481 2,708 2,573 3,312 4,172 

Depn. & Amort. 208 362 571 656 738 

Net Interest Exp. / Inc. (-) -238 -377 -261 -263 -287 

Inc (-) / Dec in WCap. -447 -862 -1,668 -863 -884 

Others -402 -385 0 0 0 

Taxes Paid -668 -514 -648 -835 -1,051 

Operating Cash Flow 934 933 567 2,008 2,687 

Capex -1,031 -923 -1,134 -1,247 -1,384 

Free Cash Flow -97 10 -567 761 1,303 

Inc (-) / Dec in Investments 0 -1,662 -1,600 0 0 

Others  -450 2,751 3,275 277 301 

Investing Cash Flow -1,481 166 541 -970 -1,083 

Inc / Dec (-) in Capital 0 0 0 0 0 

Dividend + Tax thereon -578 -771 -770 -991 -1,248 

Inc / Dec (-) in Loans 0 -14 0 0 0 

Others -234 -60 -14 -14 -14 

Financing Cash Flow -812 -845 -784 -1,005 -1,262 

Inc / Dec (-) in Cash   -1,360   254  324   33   341 

Opening Cash Balance   1,526  167   569    893   926 

Closing Cash Balance     167   420   893   926   1,267 

 Source: Company, JM Financial 

 

Balance Sheet  (INR mn) 

Y/E March FY23A FY24A FY25E FY26E FY27E 

Shareholders’ Fund 13,421 14,691 15,846 17,333 19,205 

   Share Capital 193 193 193 193 193 

   Reserves & Surplus 13,228 14,498 15,653 17,140 19,012 

Preference Share Capital  0 0 0 0 0 

Minority Interest 34 35 34 34 33 

Total Loans 0 17 17 17 17 

Def. Tax Liab. / Assets (-) 464 474 474 474 474 

Total - Equity & Liab. 13,919 15,217 16,371 17,857 19,729 

Net Fixed Assets 3,396 7,457 8,020 8,610 9,256 

   Gross Fixed Assets 2,343 2,736 3,477 4,314 5,268 

   Intangible Assets 1,568 5,570 6,332 7,171 8,093 

   Less: Depn. & Amort. 521 883 1,823 2,908 4,138 

   Capital WIP 7 34 34 34 34 

Investments 7,854 6,222 4,822 4,822 4,822 

Current Assets 5,791 6,659 8,914 10,904 13,443 

   Inventories 1,643 2,393 3,018 3,590 4,322 

   Sundry Debtors 1,480 1,587 1,900 2,298 2,766 

   Cash & Bank Balances 167 569 893 926 1,267 

   Loans & Advances 262 221 221 221 221 

  Other Current Assets 2,239 1,889 2,881 3,869 4,866 

Current Liab. & Prov. 3,122 5,121 5,384 6,479 7,792 

   Current Liabilities 703 934 1,207 1,436 1,729 

   Provisions & Others 2,420 4,188 4,177 5,043 6,063 

Net Current Assets 2,668 1,538 3,530 4,425 5,651 

Total – Assets 13,919 15,217 16,371 17,857 19,729 

 Source: Company, JM Financial 

 

 

Dupont Analysis                                                    

Y/E March FY23A FY24A FY25E FY26E FY27E 

Net Margin 25.2% 24.6% 20.0% 21.3% 22.3% 

Asset Turnover (x) 0.5 0.6 0.6 0.7 0.7 

Leverage Factor (x) 1.0 1.0 1.0 1.0 1.0 

RoE 13.6% 14.1% 12.6% 14.9% 17.1% 
 

Key Ratios                                                      

Y/E March FY23A FY24A FY25E FY26E FY27E 

BV/Share (INR) 69.6 76.2 82.2 89.9 99.6 

ROIC 32.6% 23.0% 19.1% 20.9% 23.5% 

ROE 13.6% 14.1% 12.6% 14.9% 17.1% 

Net Debt/Equity (x) -0.6 -0.4 -0.2 -0.2 -0.2 

P/E (x) 54.3 50.9 52.3 40.6 32.2 

P/B (x) 7.5 6.9 6.4 5.8 5.2 

EV/EBITDA (x) 42.2 38.2 33.6 26.1 20.9 

EV/Sales (x) 12.7 11.7 10.1 8.3 6.9 

Debtor days 73 72 72 72 72 

Inventory days 81 109 114 113 113 

Creditor days 50 61 65 66 67 

Source: Company, JM Financial 
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History of Recommendation and Target Price  

Date Recommendation Target Price % Chg. 

11-Oct-22 Buy 450   

1-Nov-22 Buy 450 0.0 

22-Jan-23 Buy 450 0.0 

22-May-23 Buy 450 0.0 

29-Jul-23 Buy 450 0.0 

2-Nov-23 Buy 450 0.0 

11-Feb-24 Buy 450 0.0 

25-May-24 Buy 550 22.2 

5-Aug-24 Buy 550 0.0 
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APPENDIX I 

JM Financial Inst itut ional Secur it ies Limited  

Corporate Identity Number: U67100MH2017PLC296081 
Member of BSE Ltd. and National Stock Exchange of India Ltd. 

SEBI Registration Nos.: Stock Broker - INZ000163434, Research Analyst - INH000000610 
Registered Office: 7th Floor, Cnergy, Appasaheb Marathe Marg, Prabhadevi, Mumbai 400 025, India. 

Board: +91 22 6630 3030 | Fax: +91 22 6630 3488 | Email: jmfinancial.research@jmfl.com | www.jmfl.com 
Compliance Officer: Mr. Sahil Salastekar | Tel: +91 22 6224 1073 | Email: sahil.salastekar@jmfl.com 
Grievance officer: Mr. Sahil Salastekar | Tel: +91 22 6224 1073 | Email: instcompliance@jmfl.com 

Investment in securities market are subject to market risks. Read all the related documents carefully before investing. 

Definition of ratings 

Rating Meaning 

Buy Total expected returns of more than 10% for stocks with market capitalisation in excess of INR 200 billion and  REITs* and more than 

15% for all other stocks, over the next twelve months. Total expected return includes dividend yields. 

Hold Price expected to move in the range of 10% downside to 10% upside from the current market price for stocks with market 

capitalisation in excess of INR 200 billion and  REITs* and in the range of 10% downside to 15% upside from the current market price 

for all other stocks, over the next twelve months. 

Sell Price expected to move downwards by more than 10% from the current market price over the next twelve months. 

* REITs refers to Real Estate Investment Trusts. 

Research Analyst(s) Certification 

The Research Analyst(s), with respect to each issuer and its securities covered by them in this research report, certify that: 

All of the views expressed in this research report accurately reflect his or her or their personal views about all of the issuers and their securities; and 
No part of his or her or their compensation was, is, or will be directly or indirectly related to the specific recommendations or views expressed in this research 
report. 
 

Important Disclosures 
 

This research report has been prepared by JM Financial Institutional Securities Limited (JM Financial Institutional Securities) to provide information about the 

company(ies) and sector(s), if any, covered in the report and may be distributed by it and/or its associates solely for the purpose of information of the select 

recipient of this report. This report and/or any part thereof, may not be duplicated in any form and/or reproduced or redistributed without the prior written 

consent of JM Financial Institutional Securities. This report has been prepared independent of the companies covered herein. 

JM Financial Institutional Securities is registered with the Securities and Exchange Board of India (SEBI) as a Research Analyst and a Stock Broker having trading 

memberships of the BSE Ltd. (BSE) and National Stock Exchange of India Ltd. (NSE). No material disciplinary action has been taken by SEBI against JM Financial 

Institutional Securities in the past two financial years which may impact the investment decision making of the investor. Registration granted by SEBI and 

certification from the National Institute of Securities Market (NISM) in no way guarantee performance of JM Financial Institutional Securities or provide any 

assurance of returns to investors. 

JM Financial Institutional Securities renders stock broking services primarily to institutional investors and provides the research services to its institutional 

clients/investors. JM Financial Institutional Securities and its associates are part of a multi-service, integrated investment banking, investment management, 

brokerage and financing group. JM Financial Institutional Securities and/or its associates might have provided or may provide services in respect of managing 

offerings of securities, corporate finance, investment banking, mergers & acquisitions, broking, financing or any other advisory services to the company(ies) 

covered herein. JM Financial Institutional Securities and/or its associates might have received during the past twelve months or may receive compensation from 

the company(ies) mentioned in this report for rendering any of the above services. 

JM Financial Institutional Securities and/or its associates, their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell 

the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other 

compensation or act as a market maker in the financial instruments of the company(ies) covered under this report or (c) act as an advisor or lender/borrower to, 

or may have any financial interest in, such company(ies) or (d) considering the nature of business/activities that JM Financial Institutional Securities is engaged in, 

it may have potential conflict of interest at the time of publication of this report on the subject company(ies). 

Neither JM Financial Institutional Securities nor its associates or the Research Analyst(s) named in this report or his/her relatives individually own one per cent or 

more securities of the company(ies) covered under this report, at the relevant date as specified in the SEBI (Research Analysts) Regulations, 2014. 

The Research Analyst(s) principally responsible for the preparation of this research report and their immediate relatives are prohibited from buying or selling debt 

or equity securities, including but not limited to any option, right, warrant, future, long or short position issued by company(ies) covered under this report. The 

Research Analyst(s) principally responsible for the preparation of this research report or their immediate relatives (as defined under SEBI (Research Analysts) 

Regulations, 2014); (a) do not have any financial interest in the company(ies) covered under this report or (b) did not receive any compensation from the 

company(ies) covered under this report, or from any third party, in connection with this report or (c) do not have any other material conflict of interest at the time 

of publication of this report. Research Analyst(s) are not serving as an officer, director or employee of the company(ies) covered under this report. 
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While reasonable care has been taken in the preparation of this report, it does not purport to be a complete description of the securities, markets or 

developments referred to herein, and JM Financial Institutional Securities does not warrant its accuracy or completeness. JM Financial Institutional Securities may 

not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report. This 

report is provided for information only and is not an investment advice and must not alone be taken as the basis for an investment decision. 

This research report is based on the fundamental research/analysis conducted by the Research Analyst(s) named herein. Accordingly, this report has been 

prepared by studying/focusing on the fundamentals of the company(ies) covered in this report and other macro‐economic factors. JM Financial Institutional 

Securities may have also issued or may issue, research reports and/or recommendations based on the technical/quantitative analysis of the company(ies) covered 

in this report by studying and using charts of the stock's price movement, trading volume and/or other volatility parameters. As a result, the 

views/recommendations expressed in such technical research reports could be inconsistent or even contrary to the views contained in this report. 

The investment discussed or views expressed or recommendations/opinions given herein may not be suitable for all investors. The user assumes the entire risk of 

any use made of this information. The information contained herein may be changed without notice and JM Financial Institutional Securities reserves the right to 

make modifications and alterations to this statement as they may deem fit from time to time. 

This report is neither an offer nor solicitation of an offer to buy and/or sell any securities mentioned herein and/or not an official confirmation of any transaction. 

This report is not directed or intended for distribution to, or use by any person or entity who is a citizen or resident of or located in any locality, state, country or 

other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject JM Financial Institutional 

Securities and/or its affiliated company(ies) to any registration or licensing requirement within such jurisdiction. The securities described herein may or may not be 

eligible for sale in all jurisdictions or to a certain category of investors. Persons in whose possession this report may come, are required to inform themselves of 

and to observe such restrictions. 

Additional disclosure only for U.S. persons: JM Financial Institutional Securities has entered into an agreement with JM Financial Securities, Inc. ("JM Financial 

Securities"), a U.S. registered broker-dealer and member of the Financial Industry Regulatory Authority ("FINRA") in order to conduct certain business in the 

United States in reliance on the exemption from U.S. broker-dealer registration provided by Rule 15a-6, promulgated under the U.S. Securities Exchange Act of 

1934 (the "Exchange Act"), as amended, and as interpreted by the staff of the U.S. Securities and Exchange Commission ("SEC") (together "Rule 15a-6"). 

This research report is distributed in the United States by JM Financial Securities in compliance with Rule 15a-6, and as a "third party research report" for 

purposes of FINRA Rule 2241. In compliance with Rule 15a-6(a)(3) this research report is distributed only to "major U.S. institutional investors" as defined in Rule 

15a-6 and is not intended for use by any person or entity that is not a major U.S. institutional investor. If you have received a copy of this research report and are 

not a major U.S. institutional investor, you are instructed not to read, rely on, or reproduce the contents hereof, and to destroy this research or return it to JM 

Financial Institutional Securities or to JM Financial Securities. 

This research report is a product of JM Financial Institutional Securities, which is the employer of the research analyst(s) solely responsible for its content. The 

research analyst(s) preparing this research report is/are resident outside the United States and are not associated persons or employees of any U.S. registered 

broker-dealer. Therefore, the analyst(s) are not subject to supervision by a U.S. broker-dealer, or otherwise required to satisfy the regulatory licensing 

requirements of FINRA and may not be subject to the Rule 2241 restrictions on communications with a subject company, public appearances and trading 

securities held by a research analyst account. 

Any U.S. person who is recipient of this report that wishes further information regarding, or to effect any transaction in, any of the securities discussed in this 

report, must contact, and deal directly through a U.S. registered representative affiliated with a broker-dealer registered with the SEC and a member of FINRA. In 

the U.S., JM Financial Institutional Securities has an affiliate, JM Financial Securities, Inc. located at 1325 Avenue of the Americas, 28th Floor, Office No. 2821, 

New York, New York 10019. Telephone +1 (332) 900 4958 which is registered with the SEC and is a member of FINRA and SIPC.   

Additional disclosure only for U.K. persons: Neither JM Financial Institutional Securities nor any of its affiliates is authorised in the United Kingdom (U.K.) by the 

Financial Conduct Authority. As a result, this report is for distribution only to persons who (i) have professional experience in matters relating to investments 

falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the "Financial Promotion Order"), (ii) 

are persons falling within Article 49(2)(a) to (d) ("high net worth companies, unincorporated associations etc.") of the Financial Promotion Order, (iii) are outside 

the United Kingdom, or (iv) are persons to whom an invitation or inducement to engage in investment activity (within the meaning of section 21 of the Financial 

Services and Markets Act 2000) in connection with the matters to which this report relates may otherwise lawfully be communicated or caused to be 

communicated (all such persons together being referred to as "relevant persons"). This report is directed only at relevant persons and must not be acted on or 

relied on by persons who are not relevant persons. Any investment or investment activity to which this report relates is available only to relevant persons and will 

be engaged in only with relevant persons. 

Additional disclosure only for Canadian persons: This report is not, and under no circumstances is to be construed as, an advertisement or a public offering of the 

securities described herein in Canada or any province or territory thereof. Under no circumstances is this report to be construed as an offer to sell securities or as 
a solicitation of an offer to buy securities in any jurisdiction of Canada. Any offer or sale of the securities described herein in Canada will be made only under an 

exemption from the requirements to file a prospectus with the relevant Canadian securities regulators and only by a dealer properly registered under applicable 
securities laws or, alternatively, pursuant to an exemption from the registration requirement in the relevant province or territory of Canada in which such offer or 
sale is made. This report is not, and under no circumstances is it to be construed as, a prospectus or an offering memorandum. No securities commission or 

similar regulatory authority in Canada has reviewed or in any way passed upon these materials, the information contained herein or the merits of the securities 
described herein and any representation to the contrary is an offence. If you are located in Canada, this report has been made available to you based on your 

representation that you are  an “accredited investor” as such term is defined in National Instrument 45-106 Prospectus Exemptions and a “permitted client” as 
such term is defined in National Instrument 31-103 Registration Requirements, Exemptions and Ongoing Registrant Obligations.  Under no circumstances is the 
information contained herein to be construed as investment advice in any province or territory of Canada nor should it be construed as being tailored to the 

needs of the recipient. Canadian recipients are advised that JM Financial Securities, Inc., JM Financial Institutional Securities Limited, their affiliates and authorized 
agents are not responsible for, nor do they accept, any liability whatsoever for any direct or consequential loss arising from any use of this research report or the 

information contained herein. 


